HOW NONPROFITS WITH ANNUAL FUNDS
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Larger organizations, by budget, are more likely to have annual fund,

more likely to have gift clubs, and if both, more likely to be on track to meet goals.
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HOW DO GIFT CLUBS
AND BENEFITS STACK UP?
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FOR BOTH LARGE AND SMALL ORGANIZATIONS,
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THE MOST FREQUENT BENEFIT WAS
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In mid-2013, the Nonprofit Fundraising Survey looked especially closely at the links between having an official annual campaign
—a fundraising drive to raise funds for the current year’'s operating expenses—and overall fundraising success,
measured by meeting, or being on track to meet, fundraising goals. This graphic shows what was found.
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